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Balancing the need-to-know when authoring SDSs with the of in a fast-paced is a challenge as it s necessary to ensure all components are properly addressed in Section 3 and that appropriate GHS classification is provided. This
process can get even more challenging when charged with vetting third-party information or for products used in sensitive environments that might have different regulatory disclosure requirements.

Legal agreements, building vendor relationships, and working with your company’s Product and Purchasing to obtain needed from the vendor early on are all techniques which can improve this process. Utilizing other sources of
compositional information, trusting the vendor’s listing of hazard screening for specific chemicals of concern with the vendor, and obtaining product-level HSE testing are other worthwhile approaches.

“This poster highlights these and other tactics ganered from years of experience which can be used to obtain information, improve communications with other departments, and increase confidence that your SDS provides an accurate representation of the product’s hazards and
meets the local requi all while maintaining the iate trade secrets.
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